
 

Courtroom Objections Cheat Sheet 
​​Note: This cheat sheet is simply a guideline for common objections used in court. It is 
provided for informational purposes only and does not constitute legal or business 
advice. 

1. Relevance 
Description: Relevance objections ensure that only evidence connected to the legal issues in 
the case reaches the jury. Evidence is relevant if it makes a fact more or less probable. Even 
relevant evidence may be excluded if it risks confusing the issues, wasting time, or unfairly 
influencing the jury. 
​
When to Object: Object when opposing counsel introduces unrelated background information, 
attacks character without a factual link, or presents evidence meant only to evoke emotion 
rather than clarify facts. 
​ ​ ​ ​ ​  
Examples:​ ​ ​ ​  

●​ A witness begins discussing unrelated prior disputes between the parties. 
●​ A prosecutor raises a defendant’s unrelated past misconduct to imply bad character.  
●​ Opposing counsel questions a witness about family problems unrelated to the case. 

2. Leading Question​​ ​ ​  
Description: A leading question suggests the answer within the question itself. These 
questions are generally not permitted during direct examination because they influence the 
witness. They are permitted on cross-examination when dealing with hostile or adverse 
witnesses. 
​
When to Object: Object during direct examination when counsel guides the witness toward a 
specific answer or uses phrasing that fills in key facts instead of letting the witness testify freely. 
​  
Examples:​ ​ ​ ​ ​  

●​ “The defendant was yelling at you, correct?” 
●​ “You left the office at exactly 8 p.m., didn’t you?” 
●​ “And after that, you immediately drove home, right?”​ ​ ​ ​ ​  

3. Compound Question 
Description: A compound question combines two or more inquiries into a single question. 
These questions create an unclear record because a witness may agree with one part and not 
the other—yet must answer as if both are true. 

 



 

 
When to Object: Object when a question forces a witness to answer multiple facts at once or 
risks producing misleading testimony. 
 
Examples: 

●​ “You spoke to the defendant Tuesday and agreed to the deal, correct?” 
●​ “You reviewed the contract and signed it right after?” 
●​ “You drove to the store and saw the defendant there?”​ ​ ​ ​ ​  

4. Argumentative 
Description: Argumentative questions challenge a witness, imply wrongdoing, or pressure the 
witness into adopting a particular narrative. These questions do not seek information—they 
assert the lawyer’s opinion. 
​
When to Object: Object when counsel begins arguing, accusing, or attempting to force the 
witness to defend their credibility instead of eliciting factual testimony. 
​ ​ ​ ​ ​  
Examples: 

●​ “Why are you lying about what happened?” 
●​ “Do you actually expect anyone to believe that?” 
●​ “Isn’t it true you were being irresponsible?”​ ​ ​ ​  

5. Asked and Answered​ ​ ​ ​ ​  
Description: This objection prevents repetitive questioning. Once a witness has clearly 
answered, counsel may not continue asking the same question or rephrase it repeatedly to elicit 
a different response. 
 
When to Object: Object when opposing counsel attempts to emphasize a point through 
repetition or confuse the witness by asking the same question multiple times. 
 
Examples:​ ​ ​ ​ ​  

●​ Asking the witness again and again what time they arrived after they've already 
answered. 

●​ Repeating the sequence of events for no legitimate reason. 
●​ Rephrasing the same question slightly to pressure the witness. 

6. Vague or Ambiguous 
Description: A vague or ambiguous question does not give the witness enough detail to 
understand what is being asked. These questions can lead to unclear or misleading testimony. 
 

 



 

When to Object: Object when the question lacks specificity about time, place, people, or events 
involved. 
​ ​ ​ ​ ​  
Examples: 

●​ “Tell us what happened.” (Too broad) 
●​ “Where were you that day?” (Which day?) 
●​ “Explain the situation.” (Which situation?)​ ​ ​ ​ ​  

7. Speculation 
Description: Speculation objections apply when a witness is asked to guess about facts 
outside their personal knowledge. Witnesses may testify only about what they directly 
observed—not what they assume or believe happened. 
 
When to Object: Object when a question asks a witness to infer someone else’s thoughts, 
intentions, or motivations, or asks them to predict what might have happened. 
​ ​ ​ ​ ​  
Examples:​ ​ ​ ​  

●​ “Why do you think the defendant ran?” 
●​ “What do you think the victim meant by that comment?” 
●​ “Do you believe the witness misunderstood you?”​ ​ ​ ​ ​  

8. Hearsay 
Description: Hearsay is an out-of-court statement offered to prove the truth of the matter 
asserted. It is generally inadmissible because the original speaker cannot be cross-examined. 
However, many exceptions exist. 
 
When to Object: Object when testimony relies on what someone else said outside of court 
unless an exception applies. 
​ ​ ​ ​ ​  
Examples: 

●​ “My coworker told me the defendant confessed.” 
●​ A witness quoting a text message from someone not testifying. 
●​ A witness repeating rumors heard from others at the scene. 

9. Privilege 
Description: Privilege protects confidential communications such as attorney–client, 
doctor–patient, and spousal communications. Privileged information is not admissible unless 
voluntarily waived. 
 
When to Object: Object immediately when a question seeks to reveal confidential or protected 
communications. 

 



 

 
Examples: 

●​ “What did your lawyer tell you about the settlement?” 
●​ “What did your spouse say about the incident?”​

 “What did your doctor diagnose you with?”​ ​ ​ ​  

10. Best Evidence Rule​ ​ ​ ​  
Description: The best evidence rule requires the original version of a writing, recording, or 
photograph when proving its contents. Copies are allowed only when the original is lost, 
destroyed, or unobtainable for legitimate reasons. 
​
When to Object: Object when a party attempts to introduce a copy instead of the original 
without establishing a valid basis. 
​ ​ ​ ​ ​  
Examples:​ ​ ​ ​ ​  

●​ Attempting to use a photocopy of a contract when the original exists.  
●​ Offering a screenshot of a text instead of the actual message.  
●​ Presenting a summary of a document rather than the document itself. 

11. Prejudice (Rule 403) 
Description: Even relevant evidence may be excluded if it creates a substantial risk of unfairly 
influencing the jury. Under Rule 403, courts may exclude evidence that is inflammatory, 
misleading, or needlessly cumulative. 
 
When to Object: Object when evidence is designed to provoke emotional reactions or when its 
danger of unfair prejudice outweighs its value. 
 
Examples: 

●​ Graphic crime scene photos when simpler images would suffice. 
●​ Evidence introduced solely to portray a party as immoral. 
●​ Highly emotional statements with minimal relevance to the issues.  
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and with better client experiences. It redefines how lawyers manage their firms by equipping 
them with the tools they need to run their firms securely from any device, anywhere. 
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